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Some are knights in shining armor for belea-

guered domestic industries. Others are the 

champions of free markets, knocking down 

barriers at home and abroad. As the volume of goods 

and services being traded worldwide has expanded, so, 

too, have the duties of the international trade lawyers.

These 10 leading lawyers have to be a versatile 

bunch. Problems may be solved by raising U.S. 

countervailing duty claims, or by negotiating com-

plex international agreements, or by pushing gov-

ernment officials to bring cases before the World 

Trade Organization. Experts in everything from ura-

nium to chocolate to lumber, they may be sought out 

by industry leaders to level the playing field or to 

gain a home-court advantage. And in the post-9/11 

world, they are also called upon to help companies 

navigate the growing thicket of export controls, 

economic sanctions, and national security reviews.

Still, all seem to retain a certain wonder for the 

far-flung locales and exotic goods that often go 

along with an international trade practice. As one 

leading lawyer put it, “The world is an endlessly 

fascinating place.” 
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International Trade 
A Practice Focus  
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Stuart Eizenstat
Covington & Burling

As a shy, studious high school student, Stuart Eizenstat says he might 
have been voted “least likely to go into politics.” But politics and diplo-
macy have been central to Eizenstat’s career, which has included a stint as 
U.S. ambassador to the European Union as well as top jobs in the White 
House and the Treasury, State, and Commerce departments.

Now, as head of Covington & Burling’s international practice, the 64-
year old Eizenstat draws on his insider’s perspective to assist such cli-
ents as BP Plc, British Telecommunications Plc, BAE Systems, and the 
Coca-Cola Co. with a range of trade and international regulatory issues.

“The intersection of law, policy, and politics is the 
nub of my practice,” Eizenstat says.

Kristen Verderame, general counsel of British 
Telecom division BT Americas Inc., lauds Eizenstat 
as thoughtful, ethical, and insightful. “He under-
stands policy issues and all the different ramifica-
tions,” she says, “and advises on that basis rather 
than from a single perspective.”

Eizenstat sits on the advisory board of BT 
Americas and counsels on acquisitions in the 
United States as well as broad strategic issues. He 
recently provided assistance with the national secu-
rity review of the company’s 2005 acquisition of 
Infonet Services Corp.

Indeed, he is regarded as an expert on these 
so-called Exon-Florio reviews, conducted by the 
Committee on Foreign Investment in the United 
States. In one particularly complex case, he helped secure CFIUS 
approval for the 2003 acquisition of bankrupt Global Crossing Ltd. by 
Singapore Technologies Telemedia. 

Initially, Hutchison Whampoa Ltd., a holding company run by Hong 
Kong billionaire Li Ka-Shing, who has widely reported ties to the Chinese 
government, planned to join with Singapore Technologies to buy the U.S. 
company. But CFIUS was concerned the deal could pose a national secu-
rity risk, given Global Crossing’s extensive network of fiber-optic lines. 
After a committee investigation, Hutchison Whampoa withdrew its bid 
and Singapore Technologies alone bought a controlling interest.

Other clients for Eizenstat include the Entertainment Software 
Association, which he represents on issues of video software being debat-
ed in the Doha Round of international trade talks. He assists the Bromine 
Science and Environmental Forum with European Union attempts to limit 
or ban certain brominated flame-retardant products. And he represents 
Afton Chemical Corp., which has faced threats to ban its fuel additive 
MMT from such countries as China, Indonesia, and South Africa.

A four-year project on behalf of BP looked at the Baku-Tbilisi-Ceyhan 
pipeline, which runs from the Caspian Sea to the Mediterranean. Eizenstat 

sat on a small panel that prepared reports on the pipeline’s economic, 
social, political, and environmental aspects. “I believe this panel offers a 
model for how extractive industries can have the most positive impact on 
the regions in which they work,” he says.

David Meighan, who coordinated the project for BP, calls Eizenstat 
“an amazing man.” Meighan, via e-mail, adds, “Stu has a first-class intel-
lect, coupled with prodigious energy and stamina. . . . Stu also has an abil-
ity—second to none—to deal with and understand the detail, without ever 
losing sight of the strategic and big picture.” 

Eizenstat graduated from Harvard Law School in 1967 and landed 
a job in the Johnson White House. He served as research director for 
Hubert Humphrey’s presidential campaign, then spent 1969 clerking for 
U.S. District Judge Newell Edenfield in Atlanta. 

He went on to join Powell, Goldstein, Frazer & 
Murphy in the Atlanta office, where he remained 
until fellow Georgian Jimmy Carter ran for presi-
dent. From the first day of Carter’s presidency in 
1977 until the last in 1981, Eizenstat served as his 
chief domestic policy adviser. He dubs it “the best 
job I’ve ever had.”

When Carter was defeated for re-election, 
Eizenstat returned to Powell, Goldstein, this time 
in the D.C. office. 

In 1993, President Bill Clinton appointed him 
U.S. ambassador to the European Union, a position 
he held until 1996. Up to that point, “my whole 
focus had been domestic,” Eizenstat says. “This 
was a completely different portfolio.” Major issues 
included final negotiations in the Uruguay Round 
of trade talks and the Transatlantic Agenda, which 

remains the framework of the U.S. relationship with the European Union. 
After a brief stint as undersecretary of commerce for international 

trade, Eizenstat served as undersecretary of state for economic, business, 
and agricultural affairs, leading the U.S. delegation in negotiating the 
Kyoto Protocol on global warming. In 1999, he moved on to the Treasury 
Department as deputy secretary.

Two years later, he returned to private practice at Covington, where 
notable colleagues include Peter Trooboff, David Marchick, Peter 
Flanagan, and Marney Cheek.

From 1995 to 2001, Eizenstat also took on what he calls the “most 
personally satisfying” thing he has ever done. As special representative of 
the president on Holocaust-related issues, he negotiated major agreements 
with the Swiss, French, Germans, Austrians, and others concerning resti-
tution of property, payment for slave and forced labor, recovery of looted 
art and bank accounts, and payment of insurance policies. To date, he 
says, $8 billion has been paid out to 1.5 million victims. 

“We knew if we didn’t act quickly, the window of interest would 
close and the victims would all be dead,” he says. “I think we ran for 
six years on adrenaline.” 
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